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Quattunr
dimensionis

HETRIPE MIMEDEHMA




NHHOBaI1 B YHUBEPCUTETCKOMU cpeie

* Yahoo!, 1994 - xo00u1 AByX
acnupaHToB CTaHdOopaAa

* Google, 1998 - o6p1BIN BackRub,
YHHUBEPCUTETCKHUU MMOUCKOBUK
Crandgopaa

« Hewlett Packard, 1938 - cozpana npu
nomoinu npogeccopa Crandopaa




B pocculickuml yHUBepcuTeTax
€CTh YCJA0BUA AJI1sI BOSHUKHOBEHU S
IMOTOKA IPUBJIEKATEIbHBIX
KOMMeEpPUYeCKNX HHHOBAIITMOHHbBIX
IIPOEKTOB

O/HAKO

uattuor
‘dimensionis




HNHBeCcTOp M pa3padOoTYHnK
rOBOPAT HA PA3HbIX A3bIKAX

 UaBecTropa nuHrepecyroT ROI, IRR,
ARPU u r.na.

* Pa3zpa0OTYMK rOBOPUT O
nmarrepHax, ppenmMmBopkax, CVS u

T,




bu3Hec — 3TO IPOAYKT + PHIHOK

*Y 40% cryaeHUYeCKHX KOMaH/ €CTh
3ApaBoe sudeHue NMpoaAyKTa

*Y 20% - pabounu npomomun
NMPOAYKTA

*Y 20% - kaxoe-TO sudeHuUe PHLIHKA

* busHec-N1AHOB Y CTY/IEHUYECKUX
KOMAaH/I Hem U 0bLImb He Modicem




Kax MbI penraeM 3T nNpoo0ieMbl?

 E2xeHee/IbHbIe OTKPBITHIC
CEMUHAaAPbI

 Kypc «OCHOBBI TEXHOJIOTHYECKOI'O
npeanpuHuMaTeJIbCTBA»




Kypc «BBeeHue B TEXHOJIOTNYEeCKOoe
nNpeaAnpPUuHUMATEIbCTBO»

e AYyIITOPUA: CTYAE€HTHI M1 BBIIIYCKHUKH, 20-
25 JIET
e O0BEM: 33 akaeMHUUYEeCKHX Jaca

e [Iporpamma:
Jlouck u Basimaanua Ou3zHec-uaen
M cciienoBanue pbIHKA
Customer development
'YrnpanJjieHHE pa3padoTKoun
Jlo3uIIMOHUPOBaAHUE HA PBIHKE

CocraByieHue executive summary; Qe
'Hp OlaKU e e




Kax MbI penraeM 3T nNpoo0ieMbl?
NuagnBuayajabHas padora:

 PYKOBOAMM BBIPAOOTKOMN
MAapPKETHHIOBOM CTPpaTeruu mpoeKToB

e [IpuB/JI€EKaeM CTOPOHHUX IKCIIEPTOB
IJIs1 pa0O0OThI C KOMaHJaMU

« KOHTpo/IMpyeM npoiiecc paspadoTku

npoaykra (ycayrum)
NMPOMHUHAHCUPOBAHHBIX KOMAaH /I




PazpaboTka MapKeTHHIOBOU CTpaTeruu

IlepBuuyHOe ucciiegOoOBaHUE PhIHKA:

* BolaBiieHHE U KjiIaccuuKaua IoTpeonuTeJTbCKOMU
MMPOOJIEeMbI

« HapaboTka 6a3bl 3HaAaHUH 110 HHAYCTPUU

« KOHKypeHTHbIN aHAJINu3

IIpoekTpOBaHuE OU3HEC-MO/EJIN:

e AHAJIM3 IleIIOYEeK CO3JaHUA IIEeHHOCTHU

e SWOT ana/mn3 TpagullMOHHBIX OM3HEC-MOo1eJien
* AHA/IN3 BOCTPEOOBAHHBIX IEHHOCTEN HA PhIHKE
 CTpyKTypa ce0ecCTONMOCTH NPOAYKTA 1 JOCTABKHU
e Customer development process
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"yatkpe MIMepeHME"




CoBMecTHaa padoTa 110 BHIBOAY HAa PIHOK

Baanganmusa On3Hec-MOJEJIN:

e IlopgO0p nepBhIX KINEHTOB-TECTEPOB

e AHAJIN3 OOpPaATHOU CBA3H M PeaKIU PhIHKA
 KoppekTHUpOBKaA pa3zpadOTKH NPOAYKTA

MacmirabupoBaHue OM3HEC-MOAEIH:
 BeipaOoTKa crpaTeruu nmpojaak

« HapamuBaHue ceTUu JUCTPUOYITUU

e IIpaBoBaa u Oyxrajarepckana moaJaep:KKa
 Bhipa®oTKa KOHIIEIIIINU OpeHIa

uattuor
dimensionis
"yatkpe MIMepeHME"




OcCHOBHBIE PUCKH HA IOCEBHOU CTaauU

PazpaboTka:
e «<UepHbIN ANIMK I HHBECTOPa»
 Kak mpaBmjio, JOpoOKaeT ¢ KaxKJaou Heaeien

POUHAHCHI:

 O0aA3aTeabCTBA HHBECTOPA KOHKPETHBI, Y KOMaH/bI
ke (popMaJIbHBIX 00A3aTE/JIbCTB IIOUTHU HET

* BBy HEONIBITHOCTU KOMaH/AbI, OyXrajarepusa Jruoo
HEe BeJAeTCA, IN00 HeMpo3padyHa
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"yatkpe MIMepeHME"




OcCHOBHBIE PUCKH HA IOCEBHOU CTaauU

Komanga:
e [louck kaapos
e Ecaix reH. 1MpeKTopy 20 JieT, TO...

KomMmepiusa:

e TexHapu He MBIC/IAT KaTEeropuaMH PbIHKA

e CnenuaJIucT II0 IPOoakKaM B CTyJIeHUYEeCKOM cpeae —
fAABJIEHHE€ YHUKAJIbHOE

uattuor
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KOHTpPOJIb U yIIpaBJI€EHHE IIPOCKTAMU

PazpaboTka:

* BHeapsaeM CBOUX MPOEKT-MEHE/I:KEPOB
 PazpopaunBaem npo3pauHnyro CYII

e CaMOCTOATEJBHO TECTUPYEM KAK/IYI0 BEPCUIO

POUHAHCHI:

* JeTKnH MO3TAIIHBIN rpapK NTHBECTUIIUU
 Byxrajrepua u I0pujnyeckan mojaJaep:KKa Ha
Halllel CTOpOHe
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"yatkpe MIMepeHME"




KOHTpPOJIb U yIIpaBJI€EHHE IIPOCKTAMU

Komanga:

e lcnmosb3yeM cOOCTBEHHBIE pPeCcypChl JAJIA
KOMILJIEKTAI[UU IIITATA

s BHUMAaTEJIbHO OTCJICKUBAEM «UEJIOBEUECKUU
dakTop»

KomMmepiiusa:

 HemmocpeacTBeHHO ydacTByeM B customer
development

 CTpouM ceTh JUCTPUOYIIUH, OPraHU3yeM IMPOAAKU

uattuor
dimensionis
"yatkpe MIMepeHME"




MeKBY30BCKHH CTy/I€HUECKHNUN OM3HEC —
nHKyoaTop QD

conaJyibHaaA cetb BKOHTaKkTe —
rpymnma B 3oHe BanuaHua «QD»

uattuor
‘dimensionis
; poreims?




